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By next year, at current prices, 
we expect to generate around 
US$45million in free cash flow 

from Zancudo and another 
US$5 million from our share of 

Aguablanca in Spain.

Could you introduce Denarius Met-
als?
Denarius is the “son” of Gran Colom-
bia Gold (GCG), now Aris Mining, one 
of Colombia’s largest gold producers. 
While GCG focused on precious met-
als, we launched Denarius four years 
ago to diversify into copper and other 
critical minerals. We acquired a proj-
ect on the Iberian Pyrite Belt in Spain, 
one of the least developed belts in 
the world, with incredible polyme-
tallic opportunities at high grades. 
Around the same time, we picked up 
Zancudo, an orphaned asset former-
ly held in an arrangement between 
IAMGOLD (70%) and GCG (30%), lo-
cated on Colombia’s Cauca Belt.

Today, Denarius fully owns the 
Zancudo gold-silver mine and holds 
a portfolio of assets in Spain with ex-
posure to nickel, copper, cobalt, zinc, 
lead, platinum, palladium, gold and 
silver. Both Zancudo in Colombia and 
Aguablanca in Spain are slated to en-
ter production in 2025. By next year, 
at current prices, we expect to gener-
ate around US$45 million in free cash 
flow from Zancudo and another US$5 
million from our share of Aguablanca 
in Spain.

Denarius has just started produc-
tion at Zancudo. Could you famil-
iarize our readers with the asset?
Zancudo is probably the most famous 
mine in Colombia, since it is the mine 
that earned Colombia's indepen-
dence from the Spaniards. At one 
point, it functioned as a central bank, 
with paper money backed by physi-
cal gold from the mine. According to 
existing records, Zacundo was in pro-
duction until the 1940s.

Denarius officially started produc-
tion in April 2025. While IAMGOLD 
envisioned a large-scale, low-grade, 
open-pit facility, we opted for an un-
derground development, redesigning 
the mining plan for a much leaner, 
higher-grade output. Our guidance 
will be between 50,000 and 75,000 
oz/y at an AISC at current prices of 
about US$1,700/oz.

What is the upside at Zancudo, 
both on the mining and processing 
side?
Based on the 40,000 meters of histor-
ic drilling, we defined 1 million oz in 
resources (AuEq), of which 860,000 
oz is gold and the remaining is silver. 

Over the past two years, we finalized 
the environmental and mining per-
mits, and we are adding a 1,000 t/d 
brand-new plant, incrementing our 
capacity from the original 500 t/d 
existing crushing facility. The project 
is starting at about 100 t/d, and will 
gradually ramp up to 500 t/d by the 
end of 2025 and 1,000 t/d by the end 
of 2026 – that will leave us with spare 
capacity of 500 t/d, giving us room to 
increase production in the coming 
years.

Only 20% of the concession has 
been drilled and with the current 
1 million oz resource in place, the 
upside potential for a multi-million-
ounce operation is unquestionable.

Could you walk us through your 
consolidation strategy in Spain, 
following the recent acquisition of 
Aguablanca?
Our main project in Spain is Lome-
ro-Poyatos, which has an M&I re-
source of 11 million tonnes of mostly 
gold, zinc, lead, silver, and copper. At 
close to 1 million oz in gold, and with 
high copper and zinc grades, it can be 
called a gold mine with copper and 
polymetallic elements. We bought 
in to 21% of an existing plant called 
Aguablanca, with an option to go to 
50%. Two strategic reasons drove 
this acquisition: First, Aguablanca 
gives us 5 million t of reserves (Ni, 
Cu, Co, Pt, Pd, Au) underground, and 
a near-term production opportunity; 
previously operated by Lundin Min-
ing until 2016, we are looking to re-
start the mine by the end of 2025 and 
sell nickel-copper concentrates (with 
cobalt, platinum, and palladium by-
products) to Boliden Commercial. The 
second aspect that attracted us to 
Aguablanca is its 5,000 t/d plant, half 
of which is spare capacity. This gives 
us a tremendous opportunity to use 
this 50% capacity to process materi-
al from Lomero-Poyatos, which sits 
just 88 km away from Aguablanca. At 
Lomero-Poyatos, we can mine about 
1 million t/y of material with close to 
3% gold, almost 1% copper, and 2% 
zinc, while Aguablanca gives us seven 
years of mine life, which we believe 
we can actually double. The plant has 
been on care and maintenance for 
seven years, but it is in near-perfect 
condition, so we have started dewa-
tering and a US$5 million refurbish-
ment process. ■
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Quimbaya Gold has consolidated its 
license at its flagship Tahami proj-
ect in Segovia, Colombia. Could you
comment?
Over the past few years, during a time 
when the junior sector hasn’t received 
much attention from investors, we 
have methodically consolidated our 
area of interest at Tahami. This project 
lies near a significant gold producer 
(Aris Mining) and includes historical 
and artisanal mining zones. Essential-
ly, we have been tracing a large geo-
logical system in areas where gold is 
already known to occur. We believe
Quimbaya has an excellent chance of 
making the next high-grade gold dis-
covery in Colombia.

Our Tahami project now spans over
17,000 hectares across a district of ki-
lometer-long orogenic veins. Our con-
cessions are contiguous with Aris Min-
ing’s Segovia operation. In addition 
to Tahami, Quimbaya also holds the 
Maitamac project in the prolific Cauca 
Belt, as well as the Berrio project in the 
Antioquia province.

With the shift in market sentiment, 
we have attracted a strong partner 
in Independence Drilling, Colombia’s 
largest national drilling company.

What are the details of the share-
based drilling partnership with In-
dependence Drilling, and what ben-
efits does the deal bring?
Having been active in Colombia for 
over 15 years, one of the first things 
I learned is that to work in Colombia, 

you must work with Colombians. The
structure of our partnership is based
a five-year contract for 100,000 me-
ters of drilling. With each campaign we 
complete, Independence Drilling has
the option to be paid partly or entire-
ly in shares. For our first 4,000-meter 
drilling program, they were paid 100% 
in shares.

From our perspective, this structure 
allows us to preserve cash for other
essential activities that help us move 
keep moving our projects forward 
without having to raise money in the 
market.

When do you start drilling?
We are currently working through the 
permitting process and are very close 
to mobilizing our first drill rig, with 
drilling expected to commence by the 
end of Q2 this year.

Quimbaya recently raised just over 
CAD$2.7 million. How do you ob-
serve the change in investor senti-
ment?
Our recent raise allowed us to clean up 
our balance sheet and pay down debt 
from our acquisitions while leaving us 
with enough working capital to ramp 
up our exploration activities. Alongside 
this exploding gold bull market, we are 
also seeing growing momentum with-
in Colombia and Quimbaya is poised
to take advantage because the upside 
of making a high-grade gold discovery 
is enormous for our shareholders. The 
real challenge is not finding gold — it’s

We are operating in one of 
the world’s most geologically

prospective gold regions, directly
adjacent to one of the richest

gold mines globally.

finding the right people, in the right 
country and Quimbaya offers that.

Segovia has a culture of artisanal
mining. What kind of relationship 
does Quimbaya have with local ar-
tisanal miners?
Because artisanal mining is very much 
a way of life in Segovia, we are com-
mitted to supporting the formaliza-
tion of the artisanal mining sector on 
our claims. This way mining can be 
carried out responsibly and with the 
right tools at every level. We are proud 
to have established a strong working
relationship with our local communi-
ties. In fact, we view artisanal miners 
as a very important asset as they are
already finding and producing gold in 
the area. Our neighbor, Aris Mining, 
collaborates with small-scale mining
groups known as Contract Mining 
Partners (CMPs), with about half of 
their production coming from these 
partnerships. This model generates 
millions of dollars and is something
we find very inspiring. We recently 
announced the signing of a binding
Letter of Intent with Denarius Metals
Corp to establish a 50:50 joint venture 
to integrate artisanal mining operatios 
at the Tahami Project into a formalized 
structure with mutual benefits.

What makes Quimbaya Gold a com-
pelling investment case?
Our greatest asset is our people — a 
seasoned team with a track record of 
success in multi-billion-dollar explora-
tion ventures. We are operating in one
of the world’s most geologically pro-
spective gold regions, directly adjacent 
to one of the richest gold mines glob-
ally. But what makes us truly special 
and won’t last for long is our current 
market cap of just CAD$20 million, 
right next to a CAD$1.3 billion market 
cap neighbor (Aris Mining). This makes 
us massively undervalued. Yes, we are
at an earlier stage, but that’s where 
the real growth opportunity lies for 
shareholders, as the market always 
rewards small market cap companies 
when they make a big discovery.
Looking ahead, timing is everything. 
With drilling almost underway, new 
claims being added, gold prices climb-
ing, and a clear path toward produc-
tion, everything is aligning for a trans-
formational period. ■
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